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Family wealth in Singapore has grown rapidly in the last decade, and along with it, the way families think about money has matured. Many households are no longer just focused on
wealth accumulation. They're asking bigger questions:

= How do we keep what we've built?
« How do we pass it on smoothly?
« How do we avoid disputes, delays, and unnecessary losses?

For high net worth individuals (HNWIs), the focus has shifted from wealth creation to preservation, effective structuring, and intentional intergenerational transfer. Indexed Universal Life
(IUL) insurance serves as more than just a protection product. Globally, affluent families use it as a strategic legacy planning tool, offering liquidity, certainty, and long-term accumulation
that many traditional assets cannot provide.

In Singapore, affluent families often hold assets in multiple currencies, including USD, through private banking, investments, or offshore holdings. As a result, USD-denominated UL
solutions are increasingly viewed as valuable additions to a well-structured portfolio, particularly for those seeking long-term stability.

How HNWiIs think about intergenerational wealth

As wealth grows, planning naturally moves beyond individual goals towards the long-term interests of the family. With that transition comes a new set of priorities such as:

Predictable and orderly wealth transfer, not dependent on market timing.

Liquidity at the right moment, especially when estates involve property, businesses, or investments.

Clarity and fairness across beneficiaries, to reduce disputes and emotional strain.

Protection against volatility and timing risk, because inheritance shouldn’'t depend on whether the market is up or down.

Many Singapore families build wealth through property and business, which, while effective for growth, are often illiquid. This can create liquidity challenges, reinforcing the importance of
long-term, resilient planning structures built to endure across generations.

Growing wealth with legacy in mind
A key difference between personal investing and legacy planning is this: Legacy capital has to survive longer than you. This perspective changes how families approach wealth
accumulation. Instead of asking, "How much can | make this year?”, the question becomes, "How do | grow steadily without putting the legacy at unnecessary risk?” This usually means:

Staying invested enough to participate in market growth.

Avoiding strategies that rely heavily on timing.

Using structured approaches that are easier to maintain consistently.
Mot letting emotional decisions derail long-term plans.

This is where UL becomes relevant. It can support long-term growth objectives while also keeping a clear transfer outcome in place. And yes, mass affluent Singaporeans can avoid
wealth setbacks too, if they adopt this kind of long-term thinking early, before their estate becomes complicated.

Indexed Universal Life insurance as a strategic legacy tool

To keep it simple: [UL is designed to help families accumulate policy value over time, while keeping wealth transfer outcomes structured and predictable. It can be positioned as a legacy
planning instrument that aims to deliver outcomes like:

1. Market-linked growth potential — The policy value can be linked to the performance of market indices, meaning there may be upside potential without directly "buying into” the market
in the same way as a traditional investment.

2. Capital protection features — It is structured with a built-in floor rate that may reduce exposure to direct market falls.
3. Long-term accumulation — It encourages disciplined accumulation, which is essential for families seeking steady long-term

4. Structured death benefit outcomes — This is one of the biggest reasons affluent families consider insurance as part of estate planning: it offers a clear mechanism for transfer.

When used appropriately, IUL complements a broader wealth strategy. It does not replace property, businesses, or investments, but adds certainty at the point of inheritance, which many
portfolios lack. For this reason, families increasingly seek whole life insurance plans in Singapore that offer more than basic protection.

Strategic Indexed Universal Life solutions for different legacy objectives

In legacy planning, it's never "one-size-fits-all". Families may have varying objectives, even within the same household. Some prioritise estate certainty, while others focus on growth
alongside legacy considerations. Offering two solutions within the same strategic framework can address these differing needs. Infinite Indexed Legacy USD and Infinite Indexed Wealth

USD can be introduced as options designed for legacy planning and wealth transfer.

« A plan that prioritises estate certainty and structured transfer

Some families prefer plans that emphasise legacy clarity, enabling confident planning for wealth distribution among beneficiaries. This tends to appeal to those who are already financially
comfortable and who want to focus on orderly succession, fairness, and certainty.

» A plan designed for wealth growth today, with flexibility later

Other families may still be in an active wealth-building phase. They want their wealth to grow, but they also want the option to convert that growth into a legacy structure when needed.
This approach suits families expanding business interests or accumulating assets who recognise the need for future wealth transfer planning.

Both solutions can sit alongside existing holdings, including portfolios with multi-currency assets. For many HNW families already managing USD exposure, a USD-denominated
insurance strategy is an extension of their global wealth framework and not a separate allocation.

Creating liquidity and certainty at the point of transfer

At this stage, life insurance becomes a highly practical solution. Many estates appear sizable, yet much of the wealth is tied up in illiquid assets such as property, private company shares,
long-term investments, collectibles or specialised assets. When inheritance happens, heirs may face financial pressure immediately, even if the estate is "wealthy".

Common challenges include:
« needing cash quickly
= waiting for probate or administrative processes

« selling assets at an unfavourable time
« disagreements between beneficiaries on what to sell and when

IUL can address these challenges by providing:

« Immediate liquidity for heirs: Funds can be available without requiring the family to liquidate assets urgently.
» Reduced reliance on forced sales: Families don't need to sell property or divest investments under time pressure.
« Smoother distribution: Clear liguidity can reduce stress, delays, and conflict, especially when the estate is complex.

In many cases, insurance works best alongside wills, trusts, and succession plans, acting as the liquidity engine that helps the entire transfer process work properly.

Structuring a legacy plan thoughtfully

A strong legacy plan doesn't start with product selection. It starts with intent. Most families fall into one of these categories:

1. Growth-led: Prioritising accumulation now, while keeping future transfer in view.
2. Transfer-driven: Prioritising certainty, liquidity, and structured distribution.
3. Balanced: Growing wealth while also building inheritance clarity.

From there, legacy planning becomes a matter of alignment — defining the family’s goals and values, addressing business interests and trust structures, and accounting for the differing
needs, roles, and readiness of each heir. For many affluent families, wealth transfer involves both technical and emotional considerations. Clarity helps reduce conflict, and planning
minimises resentment. Given the complexity and long-term nature of these decisions, they should be made with professional guidance.

Conclusion

Passing on wealth isn’t simply about leaving assets behind, but about creating a clear and well-structured plan. Without it, even the largest estates can become complicated and stressful
for your loved ones.

If you're thinking about how to grow, protect, and pass on your wealth in a fair and orderly way, check out our Infinite Indexed Universal Life series or speak to your preferred financial
adviser representative to explore the right legacy strategy for your family.




